
Ideal Client



Define Your Ideal Client

When you started in business you had an idea of who you
wanted to work with or who you wanted to help.  Due to

the need to earn money lots of businesses find themselves
taking on clients which are not their perfect customers and

find this a hard circle to get out of.  Are you in this circle?
 Let me help you figure out your ideal clients so you can
target your efforts on selling to them.  Enjoy finding your

niche market!



What do you know about their demographics?

Male or Female
Occupation
Age
Education
Interests
Magazines they read
Places they like to shop
Restaurants they like
Car they drive
What brands do they like

Relationship status
Their income
Location
Hobbies
Children and family
Social platforms
Places they want to
shop
Holiday locations
Do they read blogs
What music do they like

This is not an exhaustive list. Think of your ideal client as your best
friend - you should know your ideal client that well.  If you don't know
where to start think about previous clients you have worked with who

you enjoyed working with.



What are their wants and desires?
To improve your clients life their will be something they desire. This

could be anything from their business, their children, their appearance
or education.  You need to decide which people you want to help and

which you don't.  Use the following questions to delve deeper.

What is their biggest concern? Think about what they are asking
Google.

What do they want to achieve or avoid?

If their problem doesn't change how will their life look in 3, 6 or 9
months?



Clients Mindset?
People regularly want to do things but may find things stand in their
way.  These mindset blocks can be overcome by you knowing what
they are; they might be money, confidence in the product/service or

belief in their own ability.

What questions do they have about my product/service? 
What three goals can my product/service can help them achieve? 
What is stopping them purchasing a product like mine? 
What other options do they have to solve their problems? 
What do they need to believe about my service in order to buy
now? 
What are their dreams for the future? 
What scares them about their problems? 
What are their opinions about the people who they feel could help
them? (You). 
What features do they like particularly? 
What benefits did they enjoy from the product/service? 
What are their biggest challenges? 
What are their needs?

This where all of your hard work pays off... Write 4-5 sentences max
describing your ideal client.


